DPS:..

Compliance Hub

THE GLOBAL DPS RESELLER NETWORK

Your network.
Our expertise.
More opportunity.

Grow your business with practical data-governance
software and specialist services your clients need.

A stronger portfolio.
A supported partnership.

Bring information security, data privacy and supplier risk
together under one trusted hub.

BUILT FOR PARTNERS WHO WANT TO GROW

Consultancies / MSPs / Privacy specialists / Auditors
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01/ WHO WE ARE

Established expertise.
A new generation of tools.

DPS Compliance Hub is a brand of Data Privacy and Data Security Services Limited, a
Cyprus-registered limited company operating in the UK, across the EU and beyond.

Nearly Our brands, including Data Privacy Services, have

been working in data protection and information

1 O yea rs security for nearly a decade.

Experience that understands
the client challenge.

Our client base includes household names and organisations of all sizes, across a broad range of
sectors. We understand the pressure to evidence good governance while running a business.

Founder George Harris established the DPS Compliance Hub Saa$S brand to meet growing
demand for practical compliance tools: helping organisations manage legislative obligations and
work towards standards such as ISO 27001.
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02 / WHAT WE DO

Make governance
work for the business.

Affordable software and practical expertise for implementing, monitoring and improving
data governance.

Information security

01
Help clients connect risks, controls, policies and evidence to a working management
system.
Data privacy

02
Support accountable processing, privacy management and access to experienced
DPO expertise.

03 Supplier risk

Help clients understand supplier exposure, review evidence and make informed
procurement decisions.

Competitive pricing. Practical value.

Our SaaS solutions offer a very competitively priced route to organised compliance activity, giving
clients an affordable alternative to fragmented tools and manual administration.
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03 / WHAT YOU CAN RESELL

Two workspaces.

One stronger proposition.

Applicable controls Completed controls

1SMS scope & objectives

Internal audit

Not scheduled

23 3

Weekdy Tier 1 assurance

High / critical residual risks Actions et eding attention

2

e Care Services SAS - Risk Dashboard

Residual risk exposure

nnnnnnnnnnnnn

R Accreditations

+ Add supplier

ISMS Workspace

Build and maintain an information security
management system with connected risks,
controls, documentation, tasks and audit
evidence.

THE CLIENT VALUE

A structured way to turn ISO 27001 objectives
into everyday activity.

Supplier Risk
Workspace

Bring outside-in reviews, supplier questionnaires,
evidence, approval workflows and ongoing risk
management into one place.

THE CLIENT VALUE

Clearer supplier oversight and a documented
basis for procurement decisions.

Combine software with separately scoped onboarding, implementation or ongoing managed support.
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04 / EXTEND YOUR SERVICE PORTFOLIO

Specialist support.
More ways to add value.

Offer the expertise clients need alongside the tools that help them put it into practice.

SERVICE CLIENT NEED AND OPPORTUNITY

1ISO 27001 & ISO 27701 Clients establishing information security or privacy
Implementation management: scope, assess gaps, develop processes and
support implementation.

ISO 27001 & ISO 27701 Clients needing an independent view of implementation and
Internal auditing evidence, with clear findings and improvement priorities.

1ISO 27001 & ISO 27701 Clients needing recurring specialist capacity for reviews, risks,
Ongoing management actions, evidence and governance activity.

Supplier Risk Management Clients needing DPS to coordinate supplier onboarding, due

diligence, questionnaire completion and agreed risk reviews
using the workspace.

DPO as a Service Clients needing specialist external DPO advice and monitoring,
with an agreed scope and access to the DPS client portal.

Combine your relationship and market knowledge with DPS delivery expertise. Agree the service scope,
responsibilities and deliverables before making commitments to the client.
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05/ WHO YOUR CLIENTS COULD BE

From growing SMEs
to global organisations.

Our clients range from SMEs to large global corporates. Many process personal or commercially
sensitive data and need governance tools, assurance or certification to support sales and
compliance requirements.

TYPICAL CLIENT A REASON TO START THE CONVERSATION

Saa$ and technology providers A major customer tender requires credible security
assurance.

Professional services and MSPs Growth is making policies, evidence and reviews harder to
manage.

Healthcare, finance and Sensitive information calls for clearer privacy and security

education oversight.

Businesses reliant on suppliers Outsourcing has created a backlog of due diligence and

evidence checks.

A complementary offer
for your existing network.

If clients already trust your advice, technology or professional services, DPS can help you extend that
relationship. Add products and specialist capability to your portfolio while retaining your own customer
contract and invoicing relationship.
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06 / WHY PARTNER WITH DPS

Build on our investment.
Create your next opportunity.

UPTO

o) Earning potential on
30 /0 our SaaS solutions™

01 / EXPAND 02 / DEVELOP

A broader portfolio More revenue potential
Introduce proven categories of governance Build software and service opportunities around
software and specialist support without client needs, with scope for ongoing relationships
developing every capability yourself. and renewal conversations.

03 / ENABLE 04 / CONNECT

Support to help you sell A dedicated reseller portal

Use partner briefings, client resources and Organise your catalogue, opportunities, DPS
scoped DPS pre-sales input to qualify needs and support and delivery activity through a named
present the right solution. Microsoft sign-in.

*Subject to agreed reseller terms, product and approved DPS buy pricing. The reseller contracts with and invoices the customer, then
purchases from DPS. Returns depend on the agreed terms and the reseller's sale; no income is guaranteed.
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07 / START YOUR DPS PARTNERSHIP

Your clients.
Our expertise.
Shared opportunity.

Compliance is an ongoing business need. Clients face evolving legislation, customer scrutiny and
expectations around standards such as ISO 27001. Help them respond with practical tools and
specialist support.

01 Discuss your market

Tell us about your client network, expertise and growth plans.

02 Agree your partnership

Confirm product scope, buy pricing, responsibilities and payment terms.

03 Enable your team

Access the portal, partner briefings, client resources and agreed sales support.

04 Build your pipeline

Qualify client needs, involve DPS and progress a clearly scoped proposal.

Let's explore the opportunity.

dpscompliancehub.com/partners

info@dataprivacyservices.co.uk
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